SCOPE AND SOPHISTICATION THE NAA COMMITMENT

'" “‘IE INIIIISTIW The National Auction Association upholds the
highest standards of professionalism, integrity,
Auctions are everywhere—and they are and customer service. Every NAA member is B E“ I N n
anything but simple. In the U.S. alone, auctions committed to providing exceptional experiences
drive billions of dollars in annual transactions and for both sellers and buyers, ensuring a smooth,
provide vital services across industries like: transparent process and successful results.
Real Estate Join the growing number of people who trust GA“E l
Residential, commercial, land, and NAA auction professionals to handle their
foreclosure sales. sales—experience the difference today.
Roriculture More than the outdated cliche of

fast-talking bid callers, auction
professional are savvy

Farm machinery, livestock, and land.

marketers, business leaders,
trusted advisors, and innovators
who are driving real economic
results and community impact.

Fine Art & Collectibles
Galleries, estates, rare items, and online bidding.

Automotive
Dealer consignment, salvage, and specialty
vehicle auctions.

Business Liquidation
Equipment, commercial assets, and inventory.

Charity & Benefit Auctions
Nonprofit fundraising and community giving.

And today’s auctions are powered by cutting-edge
technology, data-driven marketing, and

multi-platform bidding environments. k

auctioneers.org/behindthegavel
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CHALLENGING OUTDATED STEREOTYPES
Redefining What It Means to
Be an Auctioneer

When most people think of an auctioneer, they
picture a fast-talking voice behind a podium,
slamming a gavel and rattling off numbers.
Hollywood and pop culture have long painted a
narrow, outdated image—one that overlooks the
complexity, professionalism, and depth of today’s
auction industry.

The Truth Behind the Gavel

The reality is far more dynamic. Today’s auction
professionals use technology, data, and
industry-specific expertise to guide clients
through one of the most powerful and
transparent methods of sale available. From
commercial real estate and luxury assets to
charitable fundraisers and business liquidations,
auctioneers are leaders who solve problems,

create opportunities, and drive results.

CAREERS THAT POWER THE INDUSTRY

Auction professionals today are:

Marketing Experts
Building custom campaigns that reach
targeted buyers.

Entrepreneurs & Business Owners
Managing auction companies, staff, logistics,
and clients.

Strategic Advisors
Guiding families, businesses, and institutions
through complex transitions.

Technologists
Running mobile bidding platforms, live streaming
events, and online auction software.

Public Speakers & Advocates
Hosting events, fundraising galas, and
educating communities.

Relationship Builders
Earning the trust of buyers and sellers with ethics,
clarity, and results.

THE NAR ADVANTAGE

An NAA Auction Professional Means
Someone Who:

Has undergone rigorous training and
certification to ensure the highest standards of
practice.

Understands local and global market
trends, using this knowledge to create a strategic
auction plan.

Maintains a strong ethical commitment to
honesty, fairness, and transparency.

Uses innovative technology and marketing
strategies to maximize your reach and success.

NAA members are more than just
auctioneers—they are trusted advisors who
understand the complexities of auctions and

know how to get the best results for their clients.




